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Hexa’s mission is to consolidate and streamline access to a wide range of gaming software RNG, 
live dealer and streaming providers.  

The gaming industry is rapidly evolving, with an ever-increasing number of providers and 
services available to businesses. This prosperity can also lead to confusion and lack of efficiency 
in content preference. Hexa aims to address this point by providing access to leading content 
providers. 

Hexa aims to provide a single point of entry to a diverse range of gaming software application 
providers. 

Hexa integration with various providers enables Operators seamless integration to numerous 
content providers. 

 

Overview 

Hexa integrates and resells leading content provider’s content in the market enabling its clients 
great diversity with one seamless integration.  

Some of Hexa’s notable content providers are: 

- Vivogaming 
- Spinominal 
- Betsoft 
- SA Gaming 
- Spribe 
- Redrake 
- Tomhorn Gaming 
- 7Mojos 

And more  

 

Management Structure 

Leo manages the company’s affairs and alongside the commercial team use their connections in 
the industry to source the providers, clients and technological integrations. 

Hexa runs an integrations and support platform and mainly uses professional technological 
providers and experts for its operations, including sales and account management. 

Hexa intends to grow, acquire an independent Curacao license and engage with heads of Sales, 
Account Management and Operations. 

 



Growth Strategy and Forecast 

Hexa intends to engage with premium content providers and expand its offering by 5-10 new 
providers per year. Hexa additionally expects to add 10 new clients in year 1, 10 new clients in 
year 2 and that same number in year 3.   

Hexa is concurrently in negotiations with 10 new content providers and 5 new clients. 

Hexa expects to meet the following growth targets over the next 3 years: 

 

 

Key Suppliers 

Hexa as an aggregator is mainly dependent on its cloud stability (AWS) and providers. By 
engaging leading industry providers Hexa ensures that the services it provides will meet the 
highest industry standard.  

 

Risk Evaluation 

Hexa’s main risk is stability and errors and/or non-compliance by its providers and/or clients. To 
mitigate this Hexa ensures that it engages high level providers and that its providers and clients 
commit to adhere to regulatory guidelines and indemnify it against breaches related to game 
delivery, errors and other exposures.  

 

 



Legal Governance 

Hexa is a relatively thin operation managed closely by its owner. The managing director’s 
expertise enabled Hexa to obtain and maintain its Curacao license as well as engage in favorable 
contracts. Hexa also obtains commercial legal advice from various legal consultants where 
needed or applicable.   

 

Target KPIs 

The business will need to see its offering expanded by 5-10 new providers per year and 10 new 
clients. In addition, its revenue volume needs to grow by 3-5% per year.   

 

Policies and Procedures 

Hexa established client onboarding, support, security, acceptable use, remote work, anti-sexual 
harassment, anti-bribery, compliance and more policies that govern its day to day. Hexa engages 
outside consultants to ensure that these policies align with industry standards and regulatory 
requirements. 

 

 


